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The Rivo Consulting Group has  a  longstanding  reputation of helping  independently‐owned 
small to medium sized businesses throughout Southern New England and Eastern New York.  
Due to current economic conditions and a desire to help business principals realize the best 
possible ROI related to retiring, merging or liquidating, The Rivo Consulting Group is proud to 
announce a recent expansion to the M&A department. 
 

Having always offered comprehensive M&A consulting, it has been discouraging as of late, to 
have been acquiring clients who have suffered an unfortunate experience prior to seeking out 
the experts of Rivo Consulting.     “Chain brokers”, hobbyists,  Ill‐informed  real estate agents 
and  other  poorly  qualified  professionals  have  contributed  to  business  owners  finding 
themselves in financial situations difficult to remedy.   
 

RIVO WOULD RATHER PROACTIVELY HELP TO PREVENT THESE 
SITUATIONS, NOT FIX THEM AFTER THEY OCCUR!! 

 

Therefore:    if  any  of  your  clients  mention  a 
merger, acquisition or liquidation and you feel they will 
benefit  from  the  experience  of  The  Rivo  Consulting 
Group  as  a  dedicated  M&A  Specialist,  your  referral 

would be most appreciated!*  As a way of extending gratitude, your firm 
will receive a 10% referral fee upon closing or contract satisfaction.  This 
fee will be paid by Rivo, NOT the client you refer!   
 

The Rivo Consulting Group is also open to accepting other projects on a referral basis such 
as HR, Recruiting, Marketing, Management, Intellectual Property, Business Processes, 
Sales Training, Lead Management, Start-Ups, etc.  Feel free to review the website and at 
any time, a senior Rivo Executive would be happy to meet with a representative of your 
firm to introduce services offered and members of the M&A team prior to any referrals. 
 

Call:  (203) 758-2478 
eric.voide@snet.net    rivosteve@gmail.com  

 
 
*You may either present a Rivo Consulting Group executive with the lead and contact information or instruct your client to contact Rivo Consulting 
directly.  They must specifically mention the referral.  Upon initial contact, you will be notified and periodically notified of progress. 

Professional Affiliate 
Reward Program! 


